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O skiLs @ PROFESSIONAL SUMMARY

Strong Communication Skills Dynamic Sales Engineer with 10 years of experience in technical sales and

_ 9 customer engagement. Proven ability to deliver tailored solutions and drive
revenue growth through effective communication and collaboration with

Technical Sales Expertise cross-functional teams.
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Solution Development

@ WORK EXPERIENCE

Support Sales Engineer & Jan/2018-Ongoing

[(e]

Product Knowledge )
Quantum Solutions LLC X Phoenix, AZ

(0]

1. Collaborated with distributors and OEMSs to implement hydraulic
Market Analysis solutions, enhancing operational efficiency.
7 2. Created detailed technical and pricing proposals, ensuring alignment
with customer requirements.
3. Facilitated system integration between clients, distributors, and
engineering teams to optimize product performance.
4. Represented Bosch-Rexroth at trade shows, effectively promoting
Q INTERESTS hydraulic products and identifying new business opportunities.
5. Resolved complex delivery and scheduling challenges to meet stringent
production timelines.
6. Negotiated blanket order policies and pricing agreements, fostering
long-term customer relationships.
7. Partnered with engineers to design custom product features tailored to
specific client needs.

e STRENGTHS Sales Engineer B8 Jan /2015-Jan / 2018

o . Crescent Moon Design X Portland, OR
@ Humility [l € Innovation 9
. . . . . .

. Managed sales of Sealing Solutions products, including elastomeric o-

® Insightfulness ll & Integrity rings and rotgry seals, across diverse industries. .
2. Targeted major markets such as Aerospace, Automotive, and

Pharmaceuticals to drive sales growth.
3. Developed relationships with key accounts, including Bosch Rexroth and
Lockheed Martin, to secure long-term contracts.
@ LANGUAGES 4. Engagfed with stakeholders at all levels, from engineering to purchasing,
to facilitate sales processes.

5. Generated over $500K in new projects within the first 6 months,
‘ > o o demonstrating strong sales acumen.

#“ DIY Projects 8< Crafting

O Meditation il History

English French Hindi
) EDUCATION
Bachelor of Science in Mechanical e ;3?2/ _23?5/
€) ACHIEVEMENTS Engineering
“# ncreased sales by 30% within the University of Michigan ¥ Portland, OR
first year through strategic client Focused on mechanical design and fluid dynamics, providing a strong
engagement. foundation for engineering principles.

5‘* Successfully launched a new product
line, generating $1M in revenue in
the first quarter.
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