SKILLS

Contract Management

Sales Training Development

Competitive Analysis
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Performance Metrics

Team Leadership
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INTERESTS
(¢ Birdwatching @i} Traveling

() Sports Coaching ¥ Knitting

STRENGTHS

LANGUAGES

English Dutch Russian

ACHIEVEMENTS

“fy Increased annual revenue by 30%
through strategic account expansion
and targeted marketing initiatives.

‘¢ Successfully closed deals with
Fortune 500 companies,
contributing to a 25% growth in
global market share.
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PROFESSIONAL SUMMARY

Accomplished Enterprise Sales Manager with 7 years of experience driving
revenue growth in global markets. Expertise in leveraging market trends
and data analytics to develop tailored solutions that meet client needs.
Dedicated to building strong partnerships and leading high-performing
teams to consistently exceed ambitious sales targets.

WORK EXPERIENCE

Enterprise Sales Manager - Global Markets #8 Feb /2021-Ongoing

Pineapple Enterprises X Santa Monica, CA

1. Collaborated with key partners to deliver customized solutions,
enhancing client satisfaction and retention.

2. Developed impactful sales presentations and proposals tailored to diverse
client needs.

3. Utilized data analysis to identify and capitalize on emerging sales
opportunities.

4. Demonstrated strong leadership in planning and executing sales
strategies to drive team success.

5. Ensured sales teams secured new customers through high-value
presentations and effective closing technigues.

6. Established an inside sales department, leading recruitment and training
initiatives.

7. Created comprehensive training materials, including sales scripts and
procedures, to support team performance.

Enterprise Sales Manager B Feb/2018-Feb /2021

Summit Peak Industries X Denver, CO

1. Successfully sold advanced technology solutions to enterprise clients in
key metropolitan areas.

2. Managed sales pipeline using Salesforce.com, ensuring accurate
forecasting and tracking.

3. Delivered executive-level presentations to educate clients on product
offerings and benefits.

4. Generated over $500k in business through qualification of 2,200 leads in a
competitive market.

5. Focused on new business development for large corporations, enhancing
market penetration.

6. Established strategic partnerships with Fortune 500 companies, resulting
in $5M in new business revenue.

EDUCATION

Bachelor of Business Administration B Feb/2015-Feb /2018

University of Chicago X Toronto, ON

Focused on Marketing and Sales Management.
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