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O sKiLLs © PROFESSIONAL SUMMARY

Performance Metrics Proactive Sales Manager with 7 years of experience in driving sales

® &8 06 06 6 0 0 8 performance and leading high-impact teams. Skilled in developing
strategic sales initiatives and enhancing customer relationships to achieve

Budget Management significant revenue growth. Dedicated to cultivating a strong team culture

e &6 6 06 06 60 © and delivering exceptional results in competitive markets.

Cross-functional Collaboration

s e s 00 08 0®
Sales Training @© WORK EXPERIENCE

e 6 06 6 6 60 60 6 0 0 Sales Manager £ Feb / 2020-Ongoing
Pipe“ne quqgement Blue Sky Innovations X Chicago, IL

e 6 6 6 6 0 0 0 08 0 1. Negotiated pricing and terms to maximize profitability while enhancing
customer satisfaction.

2. Collaborated with sales and marketing teams to align product offerings
with market demands.

o INTERESTS 3. Analyzed sales data to identify trends and adjust strategies for improved
#° DIY Projects &< Crafting performance. _ _ _
4. Oversaw budgeting and forecasting to ensure financial targets were met.
. . - . o . . .
O Meditation il History 5. Conducted regular training sessions for sales staff to improve product
knowledge and sales techniques.
6. Develop and execute strategic sales plans to achieve company revenue
goals.
e STRENGTHS 7. Monitored market conditions and competition to inform strategic

decision-making.

Head of Sales £ Feb / 2018-Feb / 2020
@ Insightfulness | @ Integrity Cactus Creek Solutions X Phoenix, AZ

1. Led a team of sales representatives, achieving a 35% increase in sales
within one year.
2. Developed promotional strategies that enhanced brand visibility and

LANGUAGES customer engagement.

3. Managed a successful call center operation, improving customer support

and service delivery.
4. Designed and implemented a new sales training program, resulting in
improved team performance.

5. Conducted market research to identify new opportunities and customer
preferences.

6. Created reports on sales performance and presented findings to senior
management.

English Dutch Swahili

€) ACHIEVEMENTS

¢ Increased annual sales by 40%

through strategic market expansion. 9 EDUCATION

-f¢ Developed and implemented a
training program that improved
team performqnce by 30%. Un|VerS|ty Of BUSIneSS X Denver, CO

Focus on sales and marketing management, providing a strong foundation

in business principles.

Bachelor of Business Administration 3 Feb / 2016-Feb / 2018

‘¢ Achieved top-ranking sales
performance in a competitive
market for three consecutive years.
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