
Robert Smith 
International Sales Manager I

PERSONAL STATEMENT

Highly motivated team player with training and practical experience in 
marketing and International sales. Strong work ethic. Analyzing sales data. 
Establishing sales goals. Implementing plans that improve sales 
performance. Skilled in identifying and meeting clients needs. Working with 
dealers and distributors.

WORK EXPERIENCE

International Sales Manager I
ABC Corporation -   June 1995 – September 2006 

Responsibilities:

 Responsible for the development, management, and profitability of 
accounts throughout the western United States, Latin American, and 
Asia for the nations largest producer of copper, bronze, and tin powder.

 Managed a book of business that generated $7 million in annual sales.
 Worked closely with the company president to develop short/long-term 

strategic plans and forecasts.
 Managed all aspects of international sales agents and distributors.
 Exceeded objectives and qualified for an annual bonus for all ten years 

with the company; played a key role in maintaining companys 53% 
market share; increased annual sales volume from 1.4 million pounds in
1995 to 3.3 million pounds in 2005; achieved highest profit margin in 
the company while increasing total revenue.

 Developed and executed innovative strategic plans to penetrate 
international markets, capture business from competing companies, 
and maximize market share.

 Acquired largest Asian metal injection molding account in the industry, 
generating $1 million+ in annual sales.

International Sales Manager
Omni International -   1993 – 1995 

Responsibilities:

 Conducts global business that involves distribution channel relationship,
appointment, training and empowering towards achieving the set 
objectives.

 Particular emphasis to grow the business in Asia, EMEA and South 
American Markets for this homogenizer company that manufactures the
complete range of laboratory homogenizers catering to a wide 
spectrum of application areas.

 Developed sales roadmap through effective channel partner 
management that resulted in the overall sales growth in the export 
market by 21% compared to the previous year.

 Highest growth in a decade for the organization in the export sales.
 Attracted many prospective distribution channel through participation in

major trade shows in the Asian and the Middle East markets.
 Appointed distributors and inducted them in the main stream from 

countries that were never represented before in the Asian, Middle East 
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CONTACT DETAILS

1737 Marshville Road, 
Alabama
(123)-456-7899
info@qwikresume.com 
www.qwikresume.com

SKILLS

Bilingual.

LANGUAGES

English (Native)
French (Professional)
Spanish (Professional)

INTERESTS

Climbing
Snowboarding
Cooking
Reading

REFERENCES

Reference – 1 (Company 
Name)
Reference – 2 (Company 
Name)
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and South American markets.
 Resulted in outstanding business in a very short time..

Education

Bachelor of Science in Business Administration - (SAINT MICHAEL'S 
COLLEGE - Burlington, VT)
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