
Robert Smith
OEM Account Manager

Phone  (123) 456 78 99
Email: info@qwikresume.com

Website : www.qwikresume.com
LinkedIn: linkedin.com/qwikresume

Address: 1737 Marshville Road, Alabama

SUMMARY

Large customer focus with responsibilities including sales and account management. Experience 
in fields including material handling, construction, and agriculture. Formal education includes a 
B.S. in Mechanical Engineering and an M.B.A. in Management. Personal strengths include: - Strong
negotiation, presentation, communication, and closing skills; able to generate and nurture long-
term, profitable customer relations and accounts.

SKILLS

Microsoft Office, Accounting Manager, Manufacturing Skills.

WORK EXPERIENCE

OEM Account Manager
ABC Corporate  September 2002 – 2022 
 Oversaw development and management of key customers in the mobile equipment industry.
 Coordinated with global customers, manufacturing, and support locations while working 

closely with internal production, engineering, and quality groups.
 Developed territory and market strategies, focusing on new product development programs 

and profitability improvement.
 Responsible for key customers in vital markets with territory sales ranging from $8 million to 

in excess of $20 million.
 Identified opportunities and achieved multiple major new programs by managing activities in 

stages from initial design to production release.
 Successfully negotiated significant price increases, material/currency surcharges and ongoing 

agreements.
 Developed and maintained territory plans with strategic focus on developing new business 

and increased profitability.

OEM Account Manager
Delta Corporation  1998 – 2002 
 Managed sales for the regional OEMs for a $100 million Fortune 1000 gas and chemical 

filtration/component manufacturer.
 Revenue generated $12 million.
 Converted several major accounts to installing modular filtration components in the target 

accounts and lead qualified product launch into the OEM .
 Initiated a brand name recognition to the Gas Panel Component for industry and played a vital

role in the selective process Maintained consistent .
 Worked with major hardware vendors (AT&amp;T, NCR, TI, etc.) to produce porting and OEM 

sales agreements for CAs PC products.
 Proposed and executed marketing agreements exceeding 750k.
 Manager of all aspects of account with Vermeer Provided Quotes on Electrical &amp; 

Electronic Components Negotiated prices from vendors and set prices on .

EDUCATION

M.B.A. In Leadership
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