
Robert Smith 
Community Sales Director

PERSONAL STATEMENT

Seasoned executive with a solid reputation for achieving corporate growth 
objectives through providing strategic direction, diverse perspectives and 
positive leadership. Increases organizational efficiency and improves 
sustainable revenue while reducing costs. Establishes teams of high-
performing employees through ongoing professional and personal coaching
which includes hands on mentoring. Proven strategist with a track record in 
leading complex improvement initiatives and applying solid technical, 
research and analytical abilities.

WORK EXPERIENCE

Community Sales Director
ABC Corporation -   1993 – 2004 

Responsibilities:

 Played an integral role in diverse operational areas including sales, 
business development, marketing, transportation, and accounting for a 
multi-million dollar family owned, diversified grower and shipper.

 Supervised 45+ direct reports, established daily work priorities, 
facilitated training on internal processes and procedures, and coached 
personnel to ensure achievement of objectives.

 Grew sales and expanded business within existing customer base, by 
identifying domestic and international opportunities, and negotiating 
long-term contractual agreements.

 Diversified product offerings by identifying emerging opportunities, 
coordinating product development and launch, and managing the 
packaging design process.

 Reduced costs upon by evaluating vendor use, and capitalizing upon 
increased purchasing power and exclusivity benefits.

 Established sustainable relationships with suppliers and resolved 
product concerns in a timely manner.

 Performed all bookkeeping functions including processing A/P, A/R, 
payroll, and invoicing.

Sales Director
ABC Corporation -   1988 – 1993 

Responsibilities:

 Worked cross-functionally with key departments, which include; sales, 
production, design, and finance, on sample maintenance, bestseller & 
exclusive programs, seasonal projections, account collections, 
marketing opportunities and weekly sales analysis.

 Directed and oversaw sales manager, account executives and assistant 
for 11 womens fashion brands.

 Remained current on all industry trends as well as present and develop 
new product with the design teams, which included; guidance on 
pricing, product assortment and inventory levels in order to drive sales 
and profitability with key accounts.

 Supervised all trade show logistics and sales strategies for NYC, Miami, 
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CONTACT DETAILS

1737 Marshville Road, 
Alabama
(123)-456-7899
info@qwikresume.com 
www.qwikresume.com

SKILLS

Customer Relationship 
Management, 
Organizational 
Development, Microsoft 
Office, Team Building.

LANGUAGES

English (Native)
French (Professional)
Spanish (Professional)

INTERESTS

Climbing
Snowboarding
Cooking
Reading

REFERENCES

Reference – 1 (Company 
Name)
Reference – 2 (Company 
Name)
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Los Angeles, and Paris France locations.
 Developed and managed large chain/major accounts through budget 

and client relationship management.
 Accounts included; Saks Fifth Avenue, Scoop, Holt Renfrew, and 

Bloomingdales.
 Increased overall showroom sales by 150% within 18 months..

Education

Bachelor of Arts in Agribusiness - (CALIFORNIA STATE POLYTECHNIC 
UNIVERSITY - San Luis Obispo, CA)
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