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Territory Business Manager
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SKILLS

Product Knowledge

Proposal Development

Competitive Analysis

Sales Performance Tracking

Virtual Presentations

Client Communication

INTERESTS

 Surfing  Martial Arts

 Community
Service

 Blogging

STRENGTHS

 Patience  Perseverance

 Planning  Positivity

LANGUAGES

English Mandarin Polish

ACHIEVEMENTS

Achieved 120% of sales target in
2022 through strategic market
analysis and customer
engagement.

Increased customer retention by
30% within one year by
implementing a tailored follow-up
strategy.

PROFESSIONAL SUMMARY

Results-focused Territory Business Manager with 5 years of 
experience driving market growth and enhancing client 
relationships. Skilled in leveraging data to develop effective sales 
strategies and optimize territory management. Proven track 
record in exceeding sales targets through innovative solutions 
and strategic partnerships that drive customer satisfaction.

WORK EXPERIENCE

 Mar / 2021-Ongoing



Territory Business Manager
Pineapple Enterprises Santa Monica, CA

1. Utilized advanced presentation skills to conduct training 
seminars and showcase product offerings effectively.

2. Established strong relationships within veterinary and 
healthcare sectors, enhancing brand visibility.

3. Managed a diverse customer portfolio to consistently meet 
and exceed sales objectives.

4. Built trust and credibility with clients through reliable follow-up 
and support.

5. Conducted territory planning and analysis to optimize resource 
allocation and business execution.

6. Maintained a deep understanding of product offerings, 
customer needs, and market trends.

7. Collaborated with cross-functional teams to enhance 
customer engagement and service delivery.


Mar /
2020

-
Mar /
2021



Territory Business
Manager/Consultant
Summit Peak Industries Denver, CO

1. Focused on building and nurturing relationships with current 
and prospective customers, ensuring high standards of service.

2. Acquired extensive product knowledge through continuous 
training and professional development.

3. Implemented a consultative sales approach to enhance 
customer understanding of product value.

4. Prepared comprehensive sales presentations tailored to client 
needs and industry trends.

5. Consistently ranked in the top 25% of the sales team based on 
performance metrics.

6. Promoted from Associate Business Manager to Territory 
Business Manager within five months due to outstanding 
performance.

EDUCATION


Mar /
2019

-
Mar /
2020



Bachelor of Business
Administration
University of Illinois Denver, CO

Focused on Marketing and Sales Management, developing skills 
in strategic planning and market analysis.

Powered by Qwikresume www.qwikresume.com

https://qwikresume.com/

