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NOAH WILLIAMS

Los Angeles

Aftermarket Territory Representative
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O skiLs @ PROFESSIONAL SUMMARY

Networking Skills Strategic sales expert with 7 years of experience in aftermarket territory

_ 9 management, dedicated to enhancing customer relations and driving
revenue growth. Proven track record in identifying market opportunities

Communication SkKills and delivering tailored solutions that meet client needs. Committed to

fostering long-term partnerships and achieving organizational objectives
through innovative sales strategies.

©

Customer Relationship Mgmt

N

9 WORK EXPERIENCE

Market Analysis X .
Aftermarket Territory Representative 89 Mar /2020-Ongoing

(0]

Blue Sky Innovations X Chicago, IL

Lead Generation . L
1. Established measurable performance criteria to assess sales progress and

ensure alignment with corporate objectives.
) 2. Designed and implemented templates to streamline data collection and
Time Management reporting processes.
. Created training materials for associates to enhance sales techniques and
product knowledge.
4. Conducted training sessions for store personnel on best practices aligned
with brand goals.
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W

0 INTERESTS 5. De\{elop and maintain strong relationships with clients in assigned
territory.
#“ DIY Projects 8< Crafting 6. Provided regular performance reports to management, outlining
o - progress and strategic recommendations.
O Meditation I History 7. Facilitated department-wide meetings to discuss sales strategies and

market insights.

e STRENGTHS Territory Representative B8 Mar / 2018-Mar / 2020

Silver Lake Enterprises X Seattle, WA

@ Humility |8 9 Innovation 1. Oversaw sales management, account servicing, and product installations

for a global gifts retailer.
@ Insightfulness |l & Integrity 2. Managed a team of three assistants and 55 retail merchandisers,
including hiring and training responsibilities.

3. Administered a $1 million budget, ensuring effective allocation of
resources for sales initiatives.
@ LANGUAGES 4. Developed strgtegles 'Fo penetratg new markets and enhance store-level
sales through innovative promotions.

5. Coordinated fixture installation projects, managing budgets and floor
plans for optimal product display.
6. Maintained ongoing communication with District and Regional
Managers to align sales strategies.
English Polish Russian

) EDUCATION

Bachelor of Business Administration 8 Mar/2016-Mar /2018

University of Southern California X Portland, OR

€) ACHIEVEMENTS

5‘* Increased territory sales by 25% over
two years through effective
relationship management and Focused on Marketing and Sales Management.
targeted marketing strategies.
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